our partners

rain gradually turned into a downpour. A huge interna-
tional team of about 15 people worked on the run. Two
of us from TMK-Premium Service and four of our col-
leagues from Smith Services—a special service division
of Schlumberger-carried out the run of the production
string, monitoring the torques that had been specified

99 UNIQUE EXPERIENCE

This was the firsttime in Russiawhen astring had been run/iny bothy the orishore and offshiore zones of the field
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The string run at the Yurkharovskoye
gas condensate field includes a total

of 476 pieces of grade N 80,P 110 and

Q 125 pipe with a diameter of 244.5 mm
and wall thicknesses of 11.05 mm and
11.99 mm. The entire string is held
together by TMK PF premium connections.
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2,740 METERS

for the connections being screwed. We rotated, taking
each other’s place every six hours. Such close monitor-
ing of screwing is extremely necessary, as the correct
assembly of the threaded connection for each size of
pipe, of which we had four, is essential for ensuring
the efficiency and tightness of the connection. For each

Q125
245'11,99

size a certain torque was used, and acceptance inspec-
tion of proper assembly was carried out according to
the screwing diagrams displayed on a computer.

Employees from EasyGlider,a company that supplied
centralizers, were also present. Centralizers are placed
on the pipe to give it direction during the run—Llike
a wheel with a screw—in order to keep it from run-
ning into the earth. Several people were present from
Davis-Lynch to supervise the assembly of the downhole
equipment. Also taking part in monitoring the run were
geologists and representatives of Baker Hughes who
were responsible for drilling and the drill string ar-
rangement. Employees from Weatherford International
Ltd, Ml SWACO and Halliburton took care of cementing
the wells after the string was run. Two drill teams from
Integra, each consisting of six individuals, rotated every
12 hours. All drilling processes were coordinated by a
supervisor from Smith Production Technology, as well as
directly by representatives of Novatek-Yurkharovnefte-
gaz, the pipe’s customer.

Such a team representing the world's lead-
ing oilfield services companies gathering on the
shores of the Kara Sea is not accidental. We all took
part in a unique and complex event—running a string
to a depth of five kilometers in both the onshore and
offshore zones Yurkharovskoye field. The field is actual-
ly located on the floor of the Kara Sea under the Tazov
Peninsula on whose shores we were located. Usually in
such circumstances, production on the shelf is carried
out with a floating drilling platform, although experts
from Novatek calculated that a more economical op-
tion would involve the installation of a ground-based
system. They worked out an unconventional plan to
develop such a system whereby a vertical well would
be drilled beneath the sea floor at a depth of 2.8
kilometers. Then, immediately through the shelf, a
horizontal stretch of 2.7 kilometers would be drilled.
Thus, the vertical part of the well was onshore, and the
horizontal - offshore.

COPING SUCCESSFULLY

The string, weighing 376 tonnes, was assembled from
casing pipe with a TMK PF premium connection. There
were a total of 476 pieces of grade N 80,P 110 and

0 125 pipe with a diameter of 244.5 mm and wall
thicknesses of 11.05 mm and 11.99 mm. The lower
part of the string was assembled using the strongest
grade - Q 125.The entire string is held together by TMK
PF premium connections produced at the Volzhsky Pipe
Plant. They are certified according to ISO 13 679 CAL IV,
which to date is the highest international standard for
connections used in offshore drilling.

Our worries and fears turned out to be groundless.
The run took 60 hours and took place without complica-
tions. During the assembly of casing with TMK PF con-
nections, there were no deviations from the set param-
eters, which would have led to complications or delays
in the run. TMK products fully lived up to their stated
properties. To top things off, we even managed to sign
the field test act on the spot, a rare event indeed.

) KEYS AND SOCKETS

Bringing the pipe to the rig was achieved through the use of a special
crane. In order to protect the threads during its lifting, special protective
accessories were placed on the ends of the pipe. First, a protective
coupling was placed on the pin end of the pipe and inflated so that it
would not be damaged during the lift. The other end of the pipe—the
coupling end—was attached to a crane and lifted to the rig along a
special bridge. Then the vertically installed pipe was inserted pin end

into the coupling end of the previous pipe and screwed. Curiously, the

two ends were connected together by using a special key with top drive.
The key was suspended above the rig, twisting the next pipe into the
preceding one. This super key was operated via a remote control. Of
course, the entire time care had to be taken to ensure that the correct part
of the key went into the pipe. Moreover, for safety reasons, before the pin
end of the pipe could be inserted into the coupling end, drillers had to
install a special plastic windup socket to protect the threads from damage.

We spent several more days in the camp. By the
end of the run the weather had begun to improve, and
just before our departure it was simply wonderful with
warmth and sunshine. | have to say that visiting the
field and running the casing string left vivid impressions.
| have been working more than eight years at the com-
pany, but this was my first time on a rig. | saw with my
own eyes how many people are involved in this complex
process and what a huge responsibility rests with the
producer.And | saw how important the quality control is
that we provide to customers.®
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our partners

during transport.

il and gas companies—TMK’s pri-
mary customers—have an interest in
products with enhanced performance
characteristics, which explains the
growing demand for pipes with gas-
tight premium connections. TMK has
a wide range of proprietary premium
connections, including the ULTRA™ line produced by
TMK IPSCO, the company’s American division.

No less important than manufacturing quality
products is safe and sound delivery to customers. TMK-
Premium Service, a specialized division of TMK, directly
accompanies pipe deliveries to their destination, and
employees work with customers in running pipe strings
into wells to control both product quality and the
string’s assembly.

The connection is the most important part of the
pipe, since thread damagesduring transport brings huge
losses ta both suppliers and customers./In‘thespast
metal protectors were screwed on to protect the pipes,
said Dmitry Deobrynin, ChiefiEngineer at Polimerprom.
EI.L : But they'werg very inconvenient operationally due to
— the labof andjcosts involvedaMoreover, they often failed
to completely protect the threads ffom damage.
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ELEMENT

Market demands are driving pipe manufacturers to find new ways to improve product quality and
service levels. Success largely depends on those who work in the production chain. For TMK one

i important partner is Polimerprom, a company based in the city of Taganrog in Russia’s Rostov Region.

i Thanks to its cooperation with Polimerprom, TMK is able to offer maximum protection for its products

NEW OPPORTUNITIES
Cooperation between Polimerprom and TMK goes back
to early 2000 when Taganrog Metallurgical Works
(TAGMET) began to look for alternative protective ele-
ments. By that time the Polimerprom’s current general
manager, Gennady Borodin, had already finalized plans
for his future business.

“We realized that the future of our business belonged
to plastics,” he said. Trial deliveries of the product had
already started to the Russian market, which quickly
allowed the company to understand what the market
demands were and how they could be satisfied. “In 2005,
our company was registered, and we purchased forming
machines. We then entered into an agreement with TAG-
MET and started supplying the first caps for plain end
pipe, followed by thread protectors,” said Borodin.

Before Polimerprom came to the market, several
domestic companies handled protector supplies in Rus-
sia. When it came to pipe destined fof export, however,
pipe:manufactures would purchase protectors from
well known international companies like DRIEFEC (USA),
TG (ltaly), and PATREM (Czech Republic). Polimerprom
IS Now a key player on the Russian market. Accords=
ing to Dobrynin, Polimerprom’s market share is about
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30-35 percent, with about 38 regular customers, a
number that has been steadily growing. All of TMK’s
Russian facilities are supplied by Polimerprom, and TMK
accounts for two thirds of all orders filled by the com-
pany. In fact, the high quality of the protectors and their
compliance with international standards has allowed
TMK to stop purchasing imports. Polimerprom also
works with other Russian pipe manufacturers, as well as
with major companies in the oil and gas and machine-
building industries.

) speCiALIZATION

Polimerprom manufactures protectors and caps for all types of pipe, includ-
ing pipe with gas-tight premium connections. The company supplies custom-
ers with a full line of thread protectors for casing, tubing and couplings,
protectors for tool joint threads and caps for plain end pipe. Protectors are
primarily used to prevent damage to threads during transport, while caps

are generally used to shield the ends of plain end pipe from moisture and
mechanical damage.

INTERNATIONAL EXPANSION

Polimerprom’s business is not standing still. Originally,
two types of equipment were used to produce protec-
tors: forming machines produced either by Germany’s
KYASI, which had a service life of more than 20 years,
or those supplied by Termoplastavtomat, a Russian
manufacturer. Beginning in 2010, Polimerprom be-
gan modernizing its production processes, replacing
outdated equipment with modern energy-saving form-
ing machines produced by Borshe, which make use of
Siemens servo drives.

Polimerprom is working hard to expand into foreign
markets. It is virtually the only company producing
thread protectors in Russia whose quality management
system complies with the ISO 9001:2008 international
standard. It is certified by QMI SAIl Global, and, finally, its
products comply with APl standards (certified under the
supervision of Switzerland’s SGS).

RELIABLE AND BEAUTIFUL

In addition to high performance characteristics, cus-
tomers are also concerned with aesthetics. Specialists
at TMK often recall a time when pipe was wrapped in
wire before being transported. Such packaging is now
a relic of the past. Today, TMK pipe is tied with bands
in hexagonal or square parcels and is equipped with
protective details.

“We have to ensure that product presentation takes
place in accordance with today’s market expectations,
and a lot of effort goes into this. All of TMK’s facilities
have areas set up for painting, packaging and labeling.
At Volzhsky Pipe Plant, Sinarsky Pipe Plant and TAGMET,
we have introduced varnish with ultraviolet curing,
which is among the most modern paints,” said Alexan-
der Klachkoy, Vice President and Chief Engineer at TMK.
Polimerprom’s management takes these trends into
account and pays great attention to how products look.
According to Dobrynin, protectors and plugs are now
manufactured in three basic colors - red, blue and black,
although in light of Polimerprom’s international growth,
Dobrynin says that he is ready to expand the number of
colors produced.
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TOTAL PACKAGE

Today, the company occupies almost half of the domestic
market, although it has no plans to rest on its laurels.
“We have no ambitions to take over the entire market,
but we are ready to grow along with our custom-

ers,” said Dobrynin. Polimerprom is ready to expand its
product range to include caps for large diameter pipes
measuring up to 1,420 mm in diameter.

In addition, Polimerprom plans to expand and
deepen its production chain. In the fourth quarter of
2011, the company will begin producing lodgments for
bundling, and in 2012 it will begin producing textile
slings, which will allow TMK to procure a complete set
of packaging accessories from a single supplier with
a uniform level of quality. Furthermore, the company
intends to start producing a composite material based
on polyethylene, the material that is immediately used
to make the final product. According to Dobrynin, these
steps are being taken to improve product quality. To this

% end, a new shop and laboratory are being constructed,
\??ﬁ?ﬁﬁ&;h with raw materials for production of the composite
L “’-. being supplied by petrochemical refineries in Tatarstan,

I||| 'rr" i Bashkortostan and Belarus. m

“No less4mportant
than.manufacturing
quatity. products
Is_safe and sound
delivery to
customers.”
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GOLF TOURNAMENT
ORrRGANIZED BY TMK IPSCO
LEADERS SUPPORTS TEXAS
YOUTH
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" THANK YOU FOR SUPPORTING
THE BOYS & GIRLS CLUBS
OF AUSTIN COUNTY

t many American companies, golf
outings—organized and informal
alike—have long been a way to
build fellowship outside of the
office. At others, however, they have
become something much big-
ger,a means not only to have fun
with colleagues but also to come
together to support a worthy cause.

For a group of employees at TMK IPSCO’s sales office
in Houston, Texas, hosting a golf tournament in support
of charity has become an annual event, one that contin-
ues to grow with each passing year.

“I started the Hopefully Annual Houston Qilfield Trash
Open (HAHOTO) in 1987 well before coming to TMK
IPSCO,” said Chuck King, Director of Industrial Sales at
TMK IPSCO. “Even though we went without a sponsor in
1991,in 1992, it was reborn when a group of volunteers
from the Houston area joined me in bringing together
players.

In the early days of the tournament, King and his
volunteers were happy just to cover the expense of
the outing and to enjoy each other’s fellowship. But as
the tournament grew in popularity and the number of
players increased over the years, the volunteers decided
that it was appropriate to give something back to the
community hosting the event - Bellville, Texas.

“I have lived in Bellville since 1977 and was excited
about the Boys & Girls Club of Austin County as a poten-
tial charity for the tournament to support,” said King.“In
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Hosting a golf tournament in support of charity has become
an annual event for TMK IPSCO’s sales office in Houston,
Texas, one that continues to grow with each passing year

1995, the tournament made the first donation of $100
to this group. Since that humble beginning, we have
raised close to $100,000 in total donations.”

The HAHOTO has become the single biggest fund
raising event for the Boys & Girls Club of Austin County,
which supports more than 450 youth members in Austin
County, Texas by offering programs in character and
leadership development, health and life skills, arts, as
well as sports, fitness and recreation. The tournament is
now limited to 128 players and usually has a waiting list
to participate; this year was no exception. The tourna-
ment, which took place on September 13 at the Bellville
Golf Club—its traditional venue—raised a record amount
of money.

“Contributions in 2011 exceeded $30,000, which is an
all time record,” said King.

Next year’s outing will mark the 25th anniversary of
the tournament and will be played on September 11,
2012.The HAHOTO tournament was underway during
the terrorist attacks on the U.S. on September 11, 2001,
so next year will give players an opportunity to both
celebrate the tournament and reflect on the somber an-
niversary of the attack.

“Everyone who attended that day will remem-
ber where they were,” said King, reflecting on the
tournament’s history and what lies in store for its
future.“I'm proud to say that my son, Charlie King, is
now involved in the HAHOTO and in the Houston oil
business. He has pledged to carry on the tradition we
started years ago.”
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On September 15, TMK Europe celebrated TMK’s
tenth anniversary with a reception that was both
formal and intimate. The guests were able to admire
performances by young Russian musicians. The
concert was followed by a gala party where the most

exquisite Russian food was served.

elebrations were host-
ed by the Russian Con-
sulate General in Bonn
with TMK’s clients and
suppliers coming from
all around Europe.
TMK Europe was represented by
Chairman Josef Marous, CEO Adrian
Popescu, procurists Luca Zorzi and
Sergei Guryev, as well as a number of
the European division’s employees.
Festivities started with an open-
ing speech by the Consul General
of Russia Evgeny Shmagin followed
by a response from Marous. In the
reception hall of the Russian Con-
sulate General, the guests enjoyed
pieces of music performed by tal-
ented young Russian musicians, win-

)P THE RECEPTION WAS ATTENDED BY REPRESENTATIVES OF A NUMBER
OF TMK’S PARTNER COMPANIES

ThyssenKrupp, Benteler Distribution, Klockner Stahl und Metallhandel, Stemcor, ArcelorMittal Proj-
ects, Eisen & Baustahl, Hannoverscher Rohrenhandel, Tube & Fitting Stahlhandel GmbH, Lassen Stahl
GmbH &Co.KG, Techno Trading, Unitube, Rohrex, AG der Dillinger Hittenwerke, Aubert&Duval, Cogne Ac-
ciai Speciali Spa, EVRAZ VITKOVICE STEEL, Eyris TES, Hegusa, Lennartz, Lippmann GmbH, Refratechnik,
Rhenus Lub, RHI AG, SCHMOLZ+BICKENBACH GUSS, SGL Carbon, SMS Innse, SMS Meer, SMW Autoblok,

ners of the 9" International Russian
Rotary Children Music Competition:
Matvey Sherling (11 years old, saxo-
phone), Polina Makhina (11 years
old, violin) and Maria Tikhomirova
(13 years old, piano). The rising stars’
masterful performance brought

Sovtransavto, Commerzbank, VTB Bank, Ernst & Young.

36 YOUR

great enthusiasm from attendees.
Celebrations continued at a cocktail
party in the house of Theodor Heuss,
the first President of the Federal
Republic of Germany, on the territory
of the Russian Consulate General.
The guests had the opportunity to
enjoy a splendid selection of Rus-
sian cuisine.

Guests also had the opportunity
to socialize with TMK Europe’s
executives and staff and discuss
the current market situation and
cooperation opportunities. Per-
sonal and familial in nature, the
event contributed significantly
to the strengthening of business
ties with the company’s European
partners.

TMK Trading House, Moscow
40-2a, Pokrovka Str.,

Moscow 105062, Russia

Tel: +7 (495) 775 7600,
Tel/Fax: +7 (495) 775 7602
E-mail: tmk@tmk-group.com

Branch office TMK Trading House,
Volzhskiy

6, Avtodoroga 7 Str., Volzhskiy, Volgograd
region, 404119, Russia

Tel: +7 (8443) 22-27-77,55-18-29
Tel/Fax: +7 (8443) 25-35-57

Branch office TMK Trading House,
Polevskoy

7,Vershinina Str., Polevskoy,

the Sverdlovsk region, 623388, Russia
Tel: +7 (34350) 3-21-05, 3-32-75
Tel/Fax: +7 (34350) 3-56-98

Representative office TMK, Turkmenistan:

29, Arshabil chaeli Str., “Nebitshi” hotel,
1939, Ashgabat, Turkmenistan

Tel/Fax: +993 (12) 48-87-98

E-mail: ashgabat@tmk-group.com

TMK ltalia s.r.L

Piazza degli Affari, 12, 23900 Lecco, Italy
Tel/Fax: +39 (0341) 36-51-51,

+39 (0341) 36-00-44

E-mail: info@tmk-italia.eu

TOO TMK-Kazakhstan

38/1, office # 5, Zheltocsan Str., Astana,
010000, Kazakhstan

Tel/Fax: +7 (7172) 31-56-08, 31-08-02
E-mail: info@tmck.kz

Representative office TMK, China
APT19 I,NO.48 Dongzhimenwai Str.,
Dongcheng District, Beijing,

China ZIP. 100027

Tel: +86 (10) 84-54-95-81,

+86 (10) 84-54-95-82

Tel/Fax: +86 (10) 84-54-95-80
E-mail: beijing@tmk-group.com

Branch office TMK Trading House,
Kamensk-Ural’skiy

1,Zavodskoi proezd Rd., Kamensk-Ural'skiy,

Sverdlovsk region, 623401, Russia
Tel: +7 (3439) 36-37-19, 36-30-01
Tel/Fax: +7 (3439) 36-35-59

Representative office TMK, Singapore
10 Anson Road #33-06A International
Plaza, Singapore 079903

Tel: +65 (622) 33-015

Tel/Fax: +65 (622) 33-512

E-mail: singapore@tmk-group.com

Branch office TMK Trading House,
Taganrog

1,Zavodskay Str., Taganrog,

Rostov region, 347928, Russia

Tel: +7 (8634) 65-03-58, (8634) 32-42-02
Tel/Fax: +7 (8634) 32-42-08

TMK Global AG

2, Bldv. Du Theatre, CH-1211 Geneva, CP
5019, Switzerland

Tel: +41 (22) 818-64-66

Fax: + 41 (22) 818-64-60

E-mail: info@tmk-global.netO

Representative office TMK, Azerbaijan
22, Karabakha Str., Baku, AZ1008,
Azerbaijan

Tel/Fax: + 994 (12) 496-19-18

E-mail: baku@tmk-group.com

TMK Europe GmbH

Immermannstrae 65 ¢,40210 Disseldorf,

Germany

Tel: +49 (0) 211/91348830,
Fax: +49 (0) 211/15983882
E-mail: info@tmk-europe.eu

TMK IPSCO

2650 Warrenville Road, Suite 700
Downers Grove, IL 60515, USA
Tel: +1 (630) 874-0078

Fax: +1 (630) 874-6431

Toll Free: 1-866-654-0078
(U.S.and Canada)

TMK IPSCO Canada Sales Office
150 6™ Avenue SW #3000
Calgary,AB T2P 3Y7

Tel: +1 403-538-2182

Fax: +1 403-538-2183

TMK North America, Inc

8300 FM 1960 West, Suite 350, Houston,
TX 77070, USA

Tel: +1 (281) 949-10-23,

Fax: +1 (281) 445-40-40

E-mail: cdavis@tmkna.com

TMK Middle East

P.O.Box 293534 Office 118, Block 5EA,
Dubai Airport Free Zone,

Dubai, United Arab Emirates

Tel: +971 (4) 609-11-30,

Fax: +971 (4) 609-11-40

TMK Africa Tubulars

15t Floor, Convention Tower, Cnr.
Heerengracht Str. & Coen Steytler Ave.
Foreshore, Cape Town 8001, South Africa
Tel: + 27 21 403-63-78,

Tel/Fax: + 27 21 403-63-01

E-mail: info@tmkafrica.com






